G2J announces a growth of 30% of its turnover in 2010

In a difficult economic environment, G2J has maintained strong sales and investments which
have yielded these good results.

G2J, the French expert of "videoconferencing as a service", announced a sharp increase in its
turnover and its activity over its last fiscal year.

In 2010, the turnover amounted € 3.3 million and the company recorded an increase in
profitability.

These good results follow a strong period of growth of over 65% in 2 years.

These elements illustrate the unique positioning of the company that has today a strong
legitimacy both in France and abroad.

On its last fiscal year, G2J also benefited from the support of Citizen Capital, an investment
fund, which invested nearly a million euros in the company to speed up its development.

During 2010, following its development strategy, G2J has strengthened its presence in its
main markets by offering its customers a full range of services helping them to set up their
remote meetings simply and securely all over the world, whatever their access method and
their equipment.

Throughout the year, G2J has maintained its investments in research and development to
optimize its solutions and make them accessible to any organization: large accounts, small
businesses and public institutions.

In 2010,a large share of the sales, have been made, in particular, thanks to orders from
longstanding customers but also new accounts such as Auchan, ESSEC, EDF, GDF Suez,
Alstom, Boursorama or the Ministry of Justice.

G2J reasserts the excellence of its basics and has the means to tackle 2011 hopefully. For
next year, the group expects an increase in sales of over 50%.

For José Jacques-Gustave, President and founder of G2J "The videoconferencing market is
now experiencing a very strong growth in the B2B market. As Telepresence Industry Experts,
we have been developing, since 1994, an industrial offer allowing our customers to access to
a reliable and secure service. The growth of our results demonstrates our ability to provide
our clients with practical tools,tailored to their strategic needs. "



